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EVENTS



Websites
TRADESHOWS & EVENTS

Printed Publications

Webinars & Webcasts

Email

Support Forums

Virtual Events

Professional Networking Sites

Blogs

Online Videos

LinkedIn

Facebook -
-

Twitter

-------------------------------------------------------------------------------

0% 10% 20% 30% 40% 50% 60% @ 80% 90%

After a company’'s website

Tradeshows & Events

Source: Forrester Research, Inc. Are the most effective B2Bmarketing Tactic



Top Reasons
For Events

Customer Upsell

Drive Demand

Generate Leads

Source: BtoB Magazine




EVENTS



O/ of acorporation’s total
1 : 1 /O REVENUE

IS spent on Meetings
and Events

Source: Aberdeen Group, 2012



30-399% The average

percentage of the
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allocated to events falls
between 30 and 39%

Source: Demand Metric, Event Engagement:

Accelerating the Customer Lifecycle, October 2015



EVENTS



01 MILITARY GENERAL

Most

02 MILITARY PERSONNEL ‘@

- STRESSFUL

05 EVENT PLANNER II

Source: Career Cast



ATTENDEE

BADGE> NTEWORKING

SOCIAL

CHECK-OUT

LEAD

EMAIL

CAMPAIGN MAPS

GENERATION

REGISTRATION

CLOUD

MATCH
MAKING

CHECK-IN




Eventdex”

Event Management Platform
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Ve ¢ 2 7%
Increase of 20 O O Increase in
ATTENDANCE PRODUCTIVITY

+ 30%

Decrease in COST

Source: Frost & Sullivan
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MatchLeads

N .

ScanAttendee Social Media

. bl

Mobile Apps BoothLeads

2

FindMyLeads
1[

Data Analytics

Registration

EVENTDEX

APP-FIRST INNOVATIVE
CLOUD BASED PLATFORM



EVENTDEX

TRULY APPIFYING
YOUR EVENTS




Low complexity events

Galas | Seminars | Workshops | Trainings | Forums
Lunch & learn

Medium Complexity Events

We Roadshows | Conventions | Expos | Banquets |
Conference | Incentives

Support

all types High Complexity Events

Exhibitions | Symposiums | Fundraisers | Ha Hour
of events | YRGS | eRRHes]
Internal Meetings




Association
Non-Profit

Corporation

: : ®
University XIEY

.n . "
11
Member

Revenue Fundrising

Endowments

PIPELINE APPLIES TO ALL ORGANIZATIONS



What's common is




Survey for oneday pass

Create registration formats

Q. Did you like the seminar

with registration questions S

Survey for Exhibitor

Q. what are the products of your company

Survey Questions

----- - Q. Howis the Event

Complete Registration




Public Links Private Links All Links

% Link to this form on your website or Embed this form on your website

) Attach the link to your ~ --------- :
Emails / Website
<iframe style=". ...
src="https.//boothleads.secure.forc B
: Ticket Information
e.com/Eventdex/BLN._TicketSection E e : Quantit
page?id=al9F0000007EqnzIAC" > E

</iframe>




.> Dynamic registration for  ------
different attendee types

Ticket #1 - oneday pass (STALIGEZET Select (Optional) v |
Basic Information

First Name™
Last Name*
Email”®

Company Name

Survey for oneday pass

Q. Did you like the seminar
Ans.

Ticket #1 - Sponsor Copy Info From
Basic Information

First Name™

Last Name”®
Email®

Company Name

Survey for Sponsor

Q. whatare the products of your company
Ans.

e S e I e T T I N R N T T




Online Registration Onsite Registration Scan Attendee

Collect Payments Via

Payment Gateway Options

- » NONE

Check

Accept range for Payment Gateway

¥ Pay By Check

C red It Ca rd Address 1: Madhapur Countr,f:+ India v

Address 2: State:” Telangana v
InVO i Ce City- Hyderabad Zip Code:™ 500081

Accept range for Check

Payment options for Eventdex Fee

Integrations with

* Credit Card(The charges will be applied to your credit card at the end of the event)

Your Credit Card

Paypa | Visa card ending with 1111

Authorize.net

Online Registration Onsite Registration Scan Attendee

Tr.u St Commerce Payment Gateway Options

Paypa’ stripe Authorize.Net < TRUSTCOMMERCE a NONE

Stripe
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Ty

badge-1

_.r'\.ault badge-2

Default badge-3

Default badge-4

Download
Mobile Apps

BrilllantSketch - So

John Smith

My Company




MatchlLeads




One and One

Matchmaking

lantSketch - .~ ) BribllantSketch - Sa.. ~
ex
- Appointments

Buyes search

Setup Buyer Fiters (Cick on + o expand the Fillers)

5 1- 100 1 records

Seller search

Setup Sefler Fiters (Cick on + 10 expand the Fillers)

] « 1« 100 1 records

- T

Group

Matchmaking

» BrilliantSketch - S0 ~

Douglas Nguyen

AR

Adam




sssse Airte] T 6:58 PM sese- Ajrtal T 6:59 PM @190

= < All Appointments G X All Schedules (4]

BK

babitha Kumari
09:00 AM-09:10 AM Pending

30th March 2017
global 30w

* Max Appointments- 3 Total- 36 » Slots- 35 e Break- 1

Profile: Seller

Saritha Kumari

09:00 AM-09:10 AM

Global

Swan Swas

= B

09:15 AM-09:25 AM
global

Saritha Kumari

09:15 AM-09:25 AM

global

Saritha Kumari

Mar, 2017

Pending

30w

Mar, 2017

Cancelled

30m

Mar 17

Cancelled

30

Mar, 2017

E Match Making Event for ML Test Event

09:00 AM-09:10 AM

E Available n Blocked u Busy

09:15 AM-09:25 AM

09:30 AM-09:40 AM

09:45 AM-09:55 AM

10:00 AM-10:10 AM

10:15 AM-10:25 AM

10:30 AM-10:40 AM

10:45 AM-10:55 AM

11:00 AM-11:10 AM

11:15 AM-11:25 AM

11:30 AM-11:40 AM

11:45 AM-12:00 PM
Lunch

12:00 PM-12:10 PM

12:15 PM-12:25 PM

12:30 PM-12:40 PM

12:45 PM-12:55 PM




Actions Perform:

Actions Perform:

Auto Accept
Approve
Request
Reschedule
Cancel

] Auto Accept
(] Approve
Request
Reschedule
Cancel

Actions Perform - *

Actions Perform - *

Auto Accept
Approve
MRequest
Reschedule
Cancel

Auto Accept
Approve
[JRequest
Reschedule
Cancel

Actions Perform: *

Actions Perform:

Auto Accept
Approve
[JRrRequest
Reschedule
Cancel

[ Auto Accept
] Approve
[JRequest

[ Reschedule
O cancel

Actions Perform : DAUTO Accept

[ Approve

M Request
Reschedule
M cancel

Actions Perform - * [ auto Accept
[ Approve
[JRequest
[IReschedule
[Jcancel




Manage Tables/Booths, Admin, Buyer

and Seller Portals and Dashboards




Buyers and sellers can
upload RFP documents

New folder

-~
Match leads New folder New folder (2) Oct13

Quack access
pant

& Downloads * -

o - .

% Documents < - ——
= = FirstName * :  Shirisha

= Pictures ¢ =

Match leads paur # 55 of ML

21-6-2016 Email * - shirisha o

E
-}
o
-
=

OneDrive

- - - - Sufffix ¥ ~

- e | L B - e

mm mn - == = =
|- Th P( W -

. . . n: — x - n: —f Designation © Developer
s .. - - - -
[ Network — - e -
Work Phone Number 8965986502
Homegroup 23-6-216 25-06-16 27-06-2016 E:.N_(;rdirs&um
ry.backup ADé . :
. . . : Designation : Developer

k Phone Number : 8965986502

Aftachmant No files selected

Company Logo

Age : 24

DOB : £/29/1992

Social Links

Attachment : No files selected.

Company Logo :




Attendee
Mobile Apps







Soclial Media
Profiles

“ For Speakers, Exhibitors

and Sponsors



ScanAttendee




Checkin
App

12:44PM @ % 97%
= Dash
Event Statistics

Tickets ickets Solc Revenue

Generated

;
11 $84.75

Attendees ChecklIn/
Registered CheckOut

21 4 2 oo
Ticket Sales
Payments

Check In/Check Out Chart

+ Session]

Session
Level Time

Checkins

No SIM = 12:51PM @ + & 96% No SIM = 12:51 PM @ + 7 96%

== Attendees Arthur Lopez
Status Se

Checklin Mythily n

Name pmpany Tic I"-'-":.::"' atNo
Total Attendees (20)

Arthur Lopez
Al  Shuffletag

Speaker

Dorothy Butler
DB

No SIM = 12:46 PM @ v & 97% .

ge Templates

Attendee

President

My Company

SA BADGE-(4/3)

John Smith

BE @ Busine

&




Onsite Registration

No SIM = 12:45 PM @ v % 97%

No SIM = 12:45PM @ 7 § 97%0 Buyer Information Q

No SIM = 12:45 PM @ 7 % 97%M

S— Manage Tickets

. ] Speaker
B Paid B Donation B Free

Information

Qty Price Fee  Tax Tota
Scan Attendee 1 $2.00 5075  $000 $2.7 A
$9.00 -+ Total Amount $24
SA 3 3
Available: 3/4
5
o N\
Speaker
i 3
o [E%
S $2.00 . .
Available: 10/ 20
- More e
corporate
$4.00 Il -+
C -
Available: 10/ 20 | B S b ?f.
B | BE | Business Sa Event | -
BE | Business Sa Event Eﬁf« —

— — e ——

Native app so
works offline too

7 Offline Mode

. |Buyers z

EBMT2016-G/3057-5150

Oct 28,2016 07:22:29 AM

EBMT2016-G/3057-5149

Oct 28, 2016 07:22:27 AM

EBMT2016-G/3057-5148

Oct 28, 2016 07:22:25 AM

N Rl o v Qo




On Demand
badge printing

solution




BoothlLeads




Scan QR codes

and capture Leads




No SIM = 3:21 AM @ v § 22% 0

8 % = i

Matchleads Android

Lead Qualifiers

First Name

Christena

Last Name

Dyson
1 6 6 & &

Globalnest LLC

Tester
M dyson@nomail.com
United States Of America

New Jersey NJ-New Jersey

(994) 829-2926

Save Cancel Delete

y
O

Tue Nov 1 9 45 PM
Wed Noy 2 46

Schedule
Follow-ups




Leads sync with your
sales CRM

)"HP_.';};-J/
2
. C?Hcf , Qy
F-0n

g, Native app so

works offline too




Twitter

Shareyoup By X

0 Facebook




Why Eventdex?

Fast User Friendly Integrated




The Attendee Journey

i<t
y T Product

\ Demo

\:w“ | s i e e i S s w ‘: - ’ = ‘ ’/ / Sess i 0 n
N
\

Speaker N
Question b

Submitted >
0e%e

—

Registration
Check-in /

Badging Breakout session



Mobile App Features

No Service =

Interactive Survey Lead
maps Questions retrieval
Speaker Push Attendee -
518 Boothleads
profile notifications connectivity
1—1 O
) (&
EXhibi tor S o Ci aI Event Schedule My Schedule
] Sponsors ..
profile connectivity
Q 9
Cip —
My Tickets Seminars
One-on-one Attendee :
- Networking
matchmaking check-in Qo
¢ ®
Attendees Social
Contact Direct Attendee
Sharing Emails list




Challenges of
Event Industry




Reporting
With Eventdex’s wide
range of reports you can

analyze key event data and
analytics



|1 Data Ana lytics

€% Revenue Generated Vs Payment (ategory Ll Revenue Generated Vs Ticket Types L Ticket Sales Graph & Expected Revenue Vs Generated Revenue

()
[~}
(=1
=
o

025 Exhibitor -

Speaker W Sold
Available B Espected Revenug($) 2821250

Check($) 549.0

M External Pay Gatewayi$)27500.0

Lead Retrieval -| ®4 W Cancelled B Generated Revenue($) 28126.00

o

Ticket Types

o
e

Revenue generated($)

Attendee
Speaker 4 o
Exhibitor

Lead Retrieval -

Ticket Types Total No.Of Tickets

Total Tickets Total Tickets Sold Revenue Generated

10052 62812600

Total Orders Total Attendees Registered Percentage Of Revenue

10030 10006 o 9969 il




Support and Training

24*7 Live Customer Support | Live Training
Classes and user guides | Self help
customer portal | Assigned Account
Manager and Relationship Manager



Data Security

Strict Privacy policy | You own
your data | Top tier data center
| No unscheduled downtime

=
a
I'. k. y
oY



v'| CreditCard




EVENTDEX ADVANTAGE



CLIENTS

74
. GNEMSDC

Greater New England
Minority Supplier
Development Council

Houston Minority Supplier
D :

evelopment Council

A_Eastern
Minority Supplier
Development Council

&,
';’ |
'\Western Regional

Minority Supplier
Development Council

/]

COMCAST

UNIVERSITY

OF HARTFORD

gf WITI

¥ CVSHealth

i
CISCO.

Certified

WBENC

[%»men’s Business Enterpris

:

NG
DENTAL
=

%

mci

ASSOCIATION

TED*Navesink

x=independently organized TED event

hh
A

NEWMILLENNIUM

DEVELOPMENT SERVICES, INC.

2 Nordic IT Security

m National Institutes of Health



01

Simple yet
Dynamic
Registration
process
1{e]
increased

attendance

02

More
business
leads for

exhibitors/
sponsors
thus more

ROI

03

More
revenue
for you

with these
revenue
monetizing

methods

Why Eventdex

04

Better
Engagement
between

attendees



USA , 281 State Route 79, Suite #208,
Morganville, NJ 07751

(732) - 333 - 5848 | (732) 479 -1321
sales@eventdex.com

THANK YOU

TOLL FREE NO: (866) 850-5872

India, House No. 1-91, 1st Floor, Plot
No0.268/3, Patrikanagar, Hitech City,
Madhapur, Hyderabad — 500081

+91- 40 - 4003 6132
sales@eventdex.com

India, 44B, Syed Amir Al
Avenue, Kolkata - 700017
+91 - 33 - 40068153
sales@eventdex.com
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